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W McAfee

Alntroducing new endpoint security suites:
Good, Better, Best model

ABenefits:
i Simplified endpoint offering
i Optimal price-to-value
i Strengthen our competitive advantage

AWor |l dés | eading endpc
Got Better!
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McAfee Endpoint Security Suites Overview
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More Bang for the Buck T Across the Board! U McAfee
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Mixed-platform



Competition T

Endpoint security suites
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Symantec | Trend | Sophos
(Enterprise Micro (Endpoint
& Data ste)
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Kaspersky | Microsoft
(Enterprise (Forefront
Space Client Security)

Real-time Anti-malware
protection (Windows,
Mac, Mobile & Linux)

Email server (Anti-
virus/Anti-spam)

Desktop firewall

Host IPS

Web protection (SAE Plus)
Web filtering - Host

Network Access Control

Policy Auditing
(Compliance)

Device Control

Endpoint Encryption

Hybrid on/off-premise

P

UTTUUTUTUTUUTT

(Ent sec.)

P

P P
Optional P

Optional

T UV TTU

Optional

P P
Optional P

security)

Managed Only

Win 7
bitlocker

Confidential McAfee Internal Use Only



Migration & Upgrade Paths
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Q2 Channel Promotion: 3-4-2 W McAfee

AGet 3-year license for the price of 2-years
i Primarily designed to facilitate upgrade path to premium suites for existing customers
i Enable competitive displacements and new customer acquisitions

AExpires on June 30, 2010

_ McAfee Endpoint Security suites

Eligible
Products A All except SAV
Eligible A Competitive displacement or new license SKUs

SKUs A Premium Upgrade SKUs
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Price Book Changes and Timing U McAfee

ANew suites will be added to Q2610
AALL existing endpoint security sui

Aln Q3610, old suites move to the |

A SAV/AVD:
AEl i mi nate Comp Upgrade SKUs effective ¢
A Eliminate Upgrade & Mult-y e ar support SKUs effecti ve
A Retain 1 year new license (CDE) & support (YFM) SKUs through at least
2012/13

ATEN/TEE/TEA:
AEl i mi nate Comp Upgrade SKUs effective
AEl i mi nate Upgrade SKUs effective Q1611
A Retain 1 yr new license (CDE) & support (YFM) SKUs through at least
2012/13

AMultity ear support may be retained beyon

(
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Available Resources: Partner Portal W McAfee

U McAfee

McAfee Endpoint Security Suites

McAfee Endpoint Security Suites Comparison Chart

Datasheet

U McAfee

Solution Brief

¢ McAfee

A More Rational Approach to Endpoint
Security: 5 Reasons to Simplify Your Life

FAQs

Q' McAfee

McAfee* Endpoint Security Suites
Suites Packaging Initiative

Comparison
Chart

Jur



Summary W McAfee

AMcAfee continues to redefine endpoint security

Alntroducing new Endpoint Security suites with better
price-to-value than ever before

ASell McAfee story and put more money in your pocket

AWor |l dés | eading endpoint
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OVERHAUL YOUR FIREWALL
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Robert Ma L '
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- Director, Product Manage
l

Network Defense




State of the Industry
Conventional Firewalls Fail: Market Transitions Y McAfee

Aln 2009, Gartner saw mar ket pres:
for next-generation firewall platforms that provide the capability to

detect and block sophisticated attacks, as well as enforce

granular security policy at the application (versus port and
protocol) Il evel .o

nGartner believes that | ess than ]
are secured using NGFWs. We believe that by year-end 2014

this will rise to 35% of the installed base, with 60% of new
purchases being NGFWs. o0

Magic Quadrant for Enterprise Network Firewalls , Gartner 1T March 15 2010

$4,200,000,000.00 is up for grabs
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W McAfee
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